190 Park Lane
Atherton, CA 94027

PRICING LIST 2024

Full Care Training Package $1800.00/month

Programs are tailored to meet an individual’s needs and will include;

Training rides and lessons (this number will vary depending on each horse and rider’s
situation)

Help in identifying the rider’s goals and establishing a show calendar/timeline
Full grooming services for horses/ponies, including:

O Preparation of horse and post ride care (please mark the board with ride day/time)

o Trimming ears, noses, legs

O Mane pulling/maintenance

o Blanketing

o Barn Supplies (grooming, medical, therapeutic, etc.)

O Application of Standing wraps as needed

O Magnetic blanket (only at home)

O Ice therapy as needed

O Turn out, lunging or hand walking
Incidental Medical supplies (i.e., wound care dressings, poultice, liniments, etc.)
Management of all shoeing, veterinary and chiropractic care

Management of SmartPak supplement program (please submit a current credit card for
monthly billing directly from Smartpak)

Daily Laundry (includes towels, wraps, saddle pads, girths, and boots)

Launder Sheets, Blankets and Tack Trunk Covers (sent off site for cleaning & repairs) —
Billed at Cost

Guidance in purchasing Equipment (bridles, saddles, tack trunks, blankets, etc.)

RMF Blankets used on clients’ horses will be billed an annual fee of $250



Horse Show Expenses (per horse)

Barn preparation and set up fee $125/show
Daily show rate; including: $150/day
o Schooling rides/class preparation
© Show competition rides
o Daily maintenance (lunging, walking, turnout)
O Monitor medical needs (medication to be billed separately)
o Completion of all show entries prior to show and management during show
Horse Show Groom (Paid directly at the show): $650/week (including tip)
Weekly rate for non-showing horses: $375/week (not including grooming)
Percentage of show expenses is split between all horses attending show to include:
o RMF employee accommodations
o QGas, food and travel expenses
o Equipment transportation
o Horse show supplies
o0 Feed and bedding (when not split by the horse show office)
o Groom and tack stalls (when not split by the horse show office)
Horse Show Scratch Policy (within 14 days prior to the show): __ Initial
o $500 billed by RMF to cover groom expenses
o All office fees
o Tack/groom stall split
Use of Lesson Horse at Show $1,000/show
Daily Training rate for Non-Training Horses $150/day

Deposits for trips 2 weeks or longer will be requested on a per show basis, and will be
applied to the final bill from that group of shows.

Horses showing without owners present at the show must have a current credit card on file
with RMF and the ability to pay for braiding remotely. Grooming will be billed out by
RMF. Initial



e RMF will be responsible for completing all show entries and uses Equestrian Connect and
Showgrounds Live to process all entries. All showing horses must have a credit card on file
to process horse’s subscriptions to EQ and ensure stall reservations at shows.

o RMF prefers that its riders be responsible for any membership renewals and tracking of
points, however point/membership management is offered at $250.00 per year. Riders must
provide a current credit card or checks to cover the cost of annual memberships. This option
must be requested prior to December 1 of each year and is not available mid-year unless the
rider joins RMF’s program mid-year.

e Braiding and Horse Transportation are invoiced directly by the vendor.

Lesson package (for riders not in full-care)
e Individual lesson (group or private) $175.00
e 10-pack (group or private — paid in advance) $1,500.00

All lesson students must become Equestrian Members with the Menlo Circus Club. The monthly
due is $100.00 and will be billed directly by MCC. This will also allow you to use the side show
privileges at the Club. All cancellations must be made within 72 hours, otherwise you will be
charged.

Body Clipping $170.00 Ponies $200.00 Horses

Sales and Leases

RMF will work with clients to buy, sell and lease horses as requested. This service includes
finding potential prospects, trying horses, overseeing veterinary exams and negotiating prices
and terms. RMF will charge a commission fee of 15% for these services, which will be based
on the sales, purchase, or lease price of the horse. All travel, hotel, rental car and meal expenses
are to be paid by the client.

Horses that are sold or leased within RMF’s program will split 20% commission fee. Any horses
sold or leased with the assistance of an outside agent will be charged a 7.5% commission fee.

Signature Date



